Small Business Administration (SBA) Programs for Small Disadvantaged Businesses
The SBA administers two particular business assistance programs for small disadvantaged businesses (SDBs). These programs are the 8(a) Business Development Program and the Small Disadvantaged Business Certification Program. While the 8(a) Program offers a broad scope of assistance to socially and economically disadvantaged firms, SDB certification strictly pertains to benefits in Federal procurement. Companies which are 8(a) firms automatically qualify for SDB certification.
[bookmark: _GoBack]To qualify for the SDB program, a small business must be owned and controlled by a socially and economically disadvantaged individual. Certain presumed groups include African Americans, Hispanic Americans, Asian Pacific Americans, Native Americans, and Subcontinent Asian Americans. Other individuals can be admitted to the program if they show through a "preponderance of the evidence" that they are disadvantaged because of race, ethnicity, gender, physical handicap, or residence in an environment isolated from the mainstream of American society. In order to meet the economic disadvantage test, all individuals must have a net worth of less than $250,000, excluding the value of the business and personnel residence. Successful applicants must also meet applicable size standards for small business concerns. In addition, they must be in business for at least two years (may be waived), display reasonable potential for success and be of good character. 
The SBA 8(a) Business Development (BD) program is a 9-year program designed to assist socially and economically disadvantaged individuals in gaining access to the resources necessary to develop small businesses. The goal is to improve the opportunities of disadvantaged firms to compete on an equal basis in the mainstream of the American economy. The SBA is responsible for selecting firms for this program. For more information go to: http://www.sba.gov/8abd
In addition to DLA Land and Maritime Small Business Programs Office and the SBA, buyers have the responsibility to identify potential 8(a) candidates. This is done by matching agency's requirements with the capabilities of 8(a) concerns to establish a basis for the agency to contract with the SBA under the program. Please note that SBA 8(a) participants should also be proactive in trying to match companies capabilities with agency requirements.
Prior to deciding to set aside an acquisition for small business under FAR 19.5,, the contracting officer should review the acquisition for offering under the SBA 8(a) Program (FAR 19.8) or HUBZone (FAR 19.13). If the acquisition is offered to the SBA for the 8(a) program, SBA regulations give first priority to HUBZone 8(a) concerns.
If you are in the SBA 8(a) Program please to do the following to assist in matching your company capabilities with DLA Land and Maritime opportunities:
1. Go to our web site Selling to DLA Land and Maritime 
2. Go to DIBBS 
· DLA/EBS 
3. Check out the federal stock classes (FSC) and see where your expertise lies 
4. Focus on NSNs of those FSCs 
5. Coordinate with your local SBA to see which NSNs are good candidates for the 8a program 
6. Submit request to DLA Land and Maritime Small Business Programs Office, ATTN: SBA 8(a) Program 
Enclosed are the Current DLA Land and Maritime 8 (a) NSNs and also the Current Open 8 (a) NSNs for your viewing. Feel free to contact the Office of Small Business Programs at 1-800-262-3272 or email DSCC.BCC@dla.mil. 

